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Get ready for the shopping extravaganza of the year! Amazon Prime Day isn’t just for
the big players—it’s a golden opportunity for small and medium-sized businesses too!
Picture it as the Super Bowl of shopping, drawing in hordes of eager buyers hunting
for unbeatable deals on everything from daily essentials to cutting-edge gadgets

and beyond.

Now’s your chance to shine on Prime Day! With savvy marketing and irresistible offers,
you can put your products front and center for a massive audience. Follow our simple
step-by-step guide to launch your offerings to the top of everyone’s wishlist and watch
your Prime Day profits soar!

#demandawesome

DEMAND AWESOME |

||I|| awesome



TABLE OF CONTENTS

4. Understanding the Power of Prime Day
6. Preparing Your Products

10. Crafting Irresistible Offers

12. Optimizing Your Listings

15. Creating Effective Marketing Strategies

19. Analyzing Post-Prime Day Results

' |
m[i awesomedynamic’

DEMAND AWESOME www.AwesomeDynamic.com | 800.238.1811 | f @) @ in ¥ P

EST 2009



Understanding the Power of Prime Day

Prime Day has become more than just a
shopping event; it’s a cultural phenomenon
that propels small and medium-sized
businesses forward.

Launched in 2015 as a one-day sales event

to celebrate Amazon’s anniversary, Prime Day
quickly transformed into a global shopping
sensation spanning multiple days. With each
passing year, it’s shattered sales records and
drawn millions of shoppers worldwide.

For growing businesses, Prime Day is a
game-changer, offering a platform to reach
a massive audience and turbocharge sales,
leveling the playing field against larger
competitors and fueling conversions in the
fiercely competitive digital domain.
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The Hottest Products on Amazon Prime Day

Not sure which products to spotlight? Let’s dive
into the best-sellers that flew off the digital
shelves during Prime Day 2023.

Home Goods

Household Essentials
Apparel & Shoes

Electronics

Beauty & Wellness Products

If your products don’t fit into any of these
categories, don’t worry! With savvy marketing
and promotions, you can still rake in sales and
make the most of Prime Day’s profitability. Think
outside the box by tapping into seasonal trends,
motivating shoppers to act now for an unbeatable
deal, or showcasing your product’s unique value
to make a big impression. It’s all about using your
creativity to appeal to your audience’s interests
and preferences!

#demandawesome
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Preparing Your Products

Resist the urge to showcase your entire catalog; instead, focus on a select few products
poised to supercharge your sales. Zero in on your best-sellers, ensuring they’re in stock for
quick replenishment, and give those listings the extra oomph they need to seal the deal. It’s
all about quality over quantity to maximize your Prime Day success!

#demandawesome
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Countdown to Prime Day: To-Do List

1. Review Past Performance:

Check sales data from previous Prime Days to
discover top-performing products.

Consider seasonal trends and evolving customer
preferences when selecting products.

2. Uncover Customer Demand:

Conduct market research to identify popular
products in your niche.

Use customer feedback, reviews, and surveys to
gauge demand for specific items.

3. Assess Profit Margins:

Calculate profit margins for each product to ensure
profitability during Prime Day promotions.

Prioritize products with higher profit margins to
maximize returns on investment (ROI).

4. Consider Inventory Levels:

Assess current inventory levels for each product to
determine availability.

Estimate demand based on past sales data and
expected increase during Prime Day.

#demandawesome
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5. Forecast Sales Volume:

Use sales projections and historical data to forecast
the expected sales volume for each product during

Prime Day.

Factor in any promotions or discounts that may
impact sales volume.

6. Expand Your Product Range:

Offer a variety of products across different
categories to appeal to a wide range of customers.

Balance between best-selling products and new
releases to attract both loyal customers
and newcomers.

7. Plan for Restocking:

Create a restocking plan to replenish inventory
during Prime Day as needed.

Coordinate with suppliers and logistics partners to
ensure speedy delivery of restocked inventory.

8. Get Competitive:

Keep an eye on similar promotions and product
offerings to uncover ways to stand out.

Adjust product selection and inventory levels based
on market dynamics and competitor strategies.

#demandawesome
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9. Improve Product Listings:

] Update product listings with compelling videos
and images, detailed descriptions, and relevant
keywords to attract customers.

| Use enhanced content to boost product visibility
and maximize sales potential during Prime Day.

10. Test and Adapt:

] Continuously monitor sales performance and
customer feedback during Prime Day.

L] Adjust product selection and inventory levels based
on real-time data and insights to optimize results.

11. Establish Backup Plans:

| Develop backup plans to address unexpected
changes in demand or inventory availability.

| Be flexible and ready to adapt strategies based on
evolving market conditions and customer behavior.

#demandawesome
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Crafting Irresistible Offers

Prepare to elevate your sales to new heights on Amazon Prime Day with unbeatable deals
and promotions! To craft irresistible offers that grab customers’ attention and send your
sales soaring, it’s time to unleash your creativity. Step into your customers’ shoes to
create strategies that will stand out and compel shoppers to click that “Buy Now” button
with confidence.

3““/“ Prime Exclusive Discounts:
F Marked with eye-catching badges, these discounts shine during
“F peak times, attracting more customers and boosting sales.

Lightning Deals:
Lightning Deals offer Amazon sellers a lightning-fast way to boost
visibility, attract customers, and drive sales in a flash!
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Limited-Time Discounts:
Offer time-sensitive discounts on select products to create a sense
of urgency and encourage on-the-spot purchases.

Bundle Deals:
Combine related products into value-packed bundles to provide
customers with added value and increase average order value.

BOGO Deals:
Implement buy-one-get-one (BOGO) offers to encourage
customers to purchase more products while receiving added value.

Coupon Codes:

Distribute coupon codes for discounted purchases to targeted
customer segments, such as newsletter subscribers or social
media followers.

©
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\ Early Bird Specials:
Offer exclusive discounts to customers who shop during the
early hours of Prime Day, rewarding early bird shoppers with
special savings.

Cross-Promotions:

Z .
*‘_ Collaborate with complementary brands or products to create

cross-promotional offers that appeal to a broader audience.
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Optimizing Your Listings

Make your products stand out from the crowd by fine-tuning your listings to perfection.
Captivating videos, eye-catching images, and compelling descriptions packed with keywords
attract more customers and increase sales. With these strategies, your listings will be ready
to dominate on Prime Day and beyond.

Optimizing Your Listings Checklist:

1. High-Quality Images & Video:

| Capture attention with clear, high-resolution visuals
that showcase your product from multiple angles. .
| Add engaging lifestyle shots that help shoppers '
envision your products in their daily lives.

#demandawesome
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2. Compelling Descriptions:

L] Write engaging product descriptions that highlight
key features and benefits as well as answer
common questions.

] Use a unique brand voice and persuasive language

to captivate customers and alleviate their concerns.

3. Relevant Keywords:

I Conduct keyword research to identify relevant
terms and phrases that customers are likely to
search for.

LI Incorporate keywords naturally into your product
titles, bullet points, and descriptions to improve
search visibility.

4. Enhanced Content:

] Craft engaging A+ Content with eye-catching visuals

and easy-to-read text.

] Boost sales with a carefully curated Brand Store
designed to enhance the shopping experience.

5. Optimized Product Titles:

| Create clear and concise product titles that
include relevant keywords and accurately describe
the product.

| Keep titles within Amazon’s character limits
to ensure they display correctly on mobile
and desktop.
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6. A/B Testing:

LI Experiment with different listing elements, such as
images, titles, and descriptions, to identify which
combinations drive the highest conversions.

L] Use A/B testing tools to measure the impact of
changes and refine your listings accordingly.

7. Customer Reviews and Feedback:

|| Encourage satisfied customers to leave positive

reviews and ratings to build trust and credibility. *****

I Address negative feedback promptly and use it
as an opportunity to improve your product and
demonstrate your great customer service.
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Creating Effective Marketing Strategies

Prepare to boost your Prime Day presence by tapping into a variety of marketing channels
and tactics! Whether it’s through social media or email campaigns, there are many ways to
showcase your deals and connect with your target audience. With Prime Day being the
season’s biggest sales event, shoppers will be eagerly looking for deals and planning their
purchases, so make sure your offerings are front and center for all to discover!

Marketing Channels and Tactics to Promote Your Prime Day Deals:

Social Media Advertising

Harness the power of platforms like Facebook,
Instagram, and Twitter to showcase your deals
and engage with your audience in a fun and
interactive setting.

.
m[i awesomedynamic’

DEMAND AWESOME I
EST 2009



16

Email Marketing Campaigns

Send out targeted emails to your subscriber

list hyping up your Prime Day offers and driving
traffic to your Amazon store.

#demandawesome
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Paid Search Advertising

Invest in pay-per-click (PPC) advertising on
platforms like Google Ads to target customers
actively searching for Prime Day deals.

Content Marketing

Create blog posts, videos, and infographics
showcasing your top Prime Day deals and
share them across your website and

social channels.
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Amazon Sponsored Products

Utilize Amazon’s sponsored product ads
to boost visibility for your Prime Day deals
within the Amazon marketplace.

Retargeting Campaigns

Implement retargeting ads to reconnect

with visitors who have shown interest in your
products but haven’t made a purchase yet.
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Analyzing Post-Prime Day Results

Unlock the secrets to post-Prime Day success by diving into your sales data and performance
metrics. Analyzing post-Prime Day results allows you to uncover valuable insights that can
shape your future strategies and propel you toward long-term success.

Follow our six-step system to harness your data effectively:

Step 1: Gauge Sales Success
({ Dive into your sales data to pinpoint which products performed best

during Prime Day.

¢ Step 2: Spot Trends and Patterns
Uncover patterns in customer behavior, like peak buying times or
popular product categories, to fine-tune future inventory and
marketing tactics.
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Step 3: Assess Ad Impact
/ Review your ad campaigns, from Sponsored Products to Sponsored

Brands, to see which ones drove the most traffic and conversions.

conversions to see how effective your listings and promos were

Step 4: Measure Engagement
Check engagement metrics like click-through rates and
in captivating customers.

Step 5: Listen to Feedback
Take note of customer reviews and feedback to spot areas for
improvement and address any concerns raised by shoppers.

Step 6: Map Out Future Moves

Leverage insights from your post-Prime Day analysis to shape
upcoming marketing plans, inventory management strategies,
and product promotions.

#demandawesome
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Boost Your Prime Day Profit Potential

With the right strategies and preparations, Prime Day can transform your business.

Embrace a multi-faceted approach to grab attention from every angle, showcasing your deals
where your customers are most engaged. It’s not just about soaring sales; it’s about boosting.
brand recognition. Seize this exciting opportunity to understand your audience better and
shape your growth plan accordingly. A prosperous future awaits!

Looking for expert insight to plan your Prime Day strategy?

Get started with a free consult
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